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Item 7.01 Regulation FD Disclosure.

On May 25, 2021, Foresight Acquisition Corp., a Delaware corporation (“Foresight”) and P3 Health Group Holdings, LLC, a Delaware limited
liability company (“P3”), jointly issued a press release announcing the execution of an agreement and plan of merger (the “Merger Agreement”) among
Foresight, P3, and FAC Merger Sub LLC, a Delaware limited liability company (“NewCo”), pursuant to which, upon the satisfaction or waiver of the
conditions set forth in the Merger Agreement, P3 will merge with and into NewCo, with NewCo as the surviving company. Through the foregoing merger
and other related transactions, immediately after the closing, Foresight and NewCo will be organized in an “Up-C” structure in which all of the P3
operating subsidiaries will be held directly or indirectly by NewCo and Foresight will directly own approximately 30% of NewCo and will become the
sole manager of NewCo. A copy of the press release is attached hereto as Exhibit 99.1 and incorporated herein by reference.

Attached as Exhibit 99.2 to this Current Report on Form8-K and incorporated herein by reference is the form of presentation to be used by
Foresight in presentations for certain of Foresight’s stockholders and other persons regarding the proposed transactions.

The foregoing exhibits and the information set forth therein shall not be deemed to be filed for purposes of Section 18 of the Securities Exchange
Act of 1934, as amended (the “Exchange Act”), or otherwise be subject to the liabilities of that section, nor shall it be deemed to be incorporated by
reference in any filing under the Securities Act of 1933, as amended (the “Securities Act”), or the Exchange Act.

Additional Information and Where to Find It

The proposed business combination will be submitted to stockholders of Foresight for their consideration. Foresight intends to file a proxy statement
(the “Proxy Statement”) with the U.S. Securities and Exchange Commission (the “SEC”) to be distributed to Foresight’s stockholders in connection with
Foresight’s solicitation for proxies for the vote by Foresight’s stockholders in connection with the proposed business combination and other matters as
described in the Proxy Statement. After the definitive Proxy Statement has been filed, Foresight will mail the definitive Proxy Statement and other relevant
documents to its stockholders as of the record date established for voting on the proposed business combination. Foresight’s stockholders and other
interested persons are advised to read, once available, the preliminary Proxy Statement and any amendments thereto and, once available, the definitive
Proxy Statement, in connection with Foresight’s solicitation of proxies for its special meeting of stockholders to be held to approve, among other things,
the proposed business combination, because these documents will contain important information about Foresight, P3 and the proposed business
combination. Stockholders may also obtain a copy of the preliminary or definitive Proxy Statement, once available, as well as other documents filed with
the SEC regarding the proposed business combination and other documents filed with the SEC by Foresight, without charge, at the SEC’s website located
at www.sec.gov or by directing a request to Gateway Investor Relations, (949) 574-3860, FORE@gatewayir.com.

No Offer or Solicitation

This Current Report on Form 8-K shall not constitute a “solicitation” as defined in Section 14 of the Exchange Act. This Current Report on Form
8-K does not constitute an offer, or a solicitation of an offer, to buy or sell any securities, investment or other specific product, or a solicitation of any vote
or approval, nor shall there be any sale of securities, investment or other specific product in any jurisdiction in which such offer, solicitation or sale would
be unlawful prior to registration or qualification under the securities laws of any such jurisdiction. Any private offering of securities in connection with the
business combination (the “Securities”) will not be registered under the Securities Act, and will be offered as a private placement to a limited number of
“qualified institutional buyers” (as defined in Rule 144A under the Securities Act) or institutional “accredited investors” (within the meaning of Rule
501(a) under the Securities Act). Accordingly, until registered for resale, the Securities must continue to be held until a subsequent disposition is exempt
from the registration requirements of the Securities Act. Investors should consult with their counsel as to the applicable requirements for a purchaser to
avail itself of any exemption from registration under the Securities Act. The transfer of the Securities may also be subject to conditions set forth in an
agreement under which they are to be issued. Investors should be aware that they might be required to bear the final risk of their investment for an
indefinite period of time. Neither P3 nor Foresight is making an offer of the Securities in any state or jurisdiction where the offer is not permitted.
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Participants in Solicitation

Foresight, P3 and certain of their respective directors, executive officers and other members of management and employees may, under SEC rules,
be deemed to be participants in the solicitations of proxies from Foresight’s stockholders in connection with the proposed business combination.
Information regarding the persons who may, under SEC rules, be deemed participants in the solicitation of Foresight’s stockholders in connection with the
proposed business combination will be set forth in the Proxy Statement when it is filed with the SEC. You can find more information about Foresight’s
directors and executive officers in Foresight’s Annual Report. Additional information regarding the participants in the proxy solicitation and a description
of their direct and indirect interests will be included in the Proxy Statement when it becomes available. Stockholders, potential investors and other
interested persons should read the Proxy Statement carefully when it becomes available before making any voting or investment decisions. You may
obtain free copies of these documents from the sources indicated above.

Cautionary Statement Regarding Forward-Looking Statements

The information in this Current Report on Form8-K includes “forward-looking statements” within the meaning of the “safe harbor” provisions of
the United States Private Securities Litigation Reform Act of 1995. Forward-looking statements may be identified by the use of words such as “estimate,”
“plan,” “project,” “forecast,” “intend,” “will,” “expect,” “anticipate,” “believe,” “seek,” “target” or other similar expressions that predict or indicate future
events or trends or that are not statements of historical matters. These forward-looking statements include, but are not limited to, statements regarding
estimates and forecasts of financial and performance metrics and expectations and timing related to potential benefits, terms and timing of the transaction.
These statements are based on various assumptions, whether or not identified in this Current Report on Form 8-K, and on the current expectations of P3
and Foresight’s management and are not predictions of actual performance. These forward-looking statements are provided for illustrative purposes only
and are not intended to serve as, and must not be relied on by any investor as, a guarantee, an assurance, a prediction or a definitive statement of fact or
probability. Actual events and circumstances are difficult or impossible to predict and will differ from assumptions. Many actual events and circumstances
are beyond the control of P3 and Foresight. These forward-looking statements are subject to a number of risks and uncertainties, including changes in
domestic and foreign business, market, financial, political and legal conditions; the inability of the parties to successfully or timely consummate the
proposed business combination, including the risk that any required regulatory approvals are not obtained, are delayed or are subject to unanticipated
conditions that could adversely affect the combined company or the expected benefits of the proposed business combination or that the approval of the
stockholders of Foresight or P3 is not obtained; failure to realize the anticipated benefits of the proposed business combination; risks relating to the
uncertainty of the projected financial information with respect to P3; future global, regional or local economic and market conditions; the development,
effects and enforcement of laws and regulations; P3’s ability to manage future growth; P3’s ability to develop new products and solutions, bring them to
market in a timely manner, and make enhancements to its platform; the effects of competition on P3’s future business; the amount of redemption requests
made by Foresight’s public stockholders; the ability of Foresight or the combined company to issue equity or equity-linked securities in connection with
the proposed business combination or in the future; the outcome of any potential litigation, government and regulatory proceedings, investigations and
inquiries; and those factors discussed in Foresight’s Annual Report on Form 10-K for the year ended December 31, 2021 and filed with the SEC on
April 6, 2021 (the “Annual Report”) under the heading “Risk Factors,” and other documents of Foresight filed, or to be filed, with the SEC. If any of these
risks materialize or our assumptions prove incorrect, actual results could differ materially from the results implied by these forward-looking statements.
There may be additional risks that neither P3 nor Foresight presently know or that P3 and Foresight currently believe are not material that could also cause
actual results to differ from those contained in the forward-looking statements. In addition, forward-looking statements reflect P3’s and Foresight’s
expectations, plans or forecasts of future events and views as of the date of this Current Report on Form 8-K. P3 and Foresight anticipate that subsequent
events and developments will cause P3’s and Foresight’s assessments to change. However, while P3 and Foresight may elect to update these forward-
looking statements at some point in the future, P3 and Foresight specifically disclaim any obligation to do so. These forward-looking statements should not
be relied upon as representing P3’s and Foresight’s assessments as of any date subsequent to the date of this Current Report on Form 8-K. Accordingly,
undue reliance should not be placed upon the forward-looking statements.
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Item 8.01 Other Events.

The disclosure set forth above in Item 7.01 of this Current Report on Form8-K is incorporated by reference herein.

Item 9.01 Financial Statements and Exhibits.

(d) Exhibits.

99.1 Joint Press Release of the Registrant and P3 Health Partners. dated May 25. 2021.

99.2 Investor Presentation.
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Pursuant to the requirements of the Securities Exchange Act of 1934, the registrant has duly caused this report to be signed on its behalf by the undersigned
hereunto duly authorized.

FORESIGHT ACQUISITION CORP.

Date: May 25, 2021 By: /s/ Michael Balkin

Name: Michael Balkin
Title: Chief Executive Officer
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P3 Health Partners to Become Publicly Traded via Merger with Foresight Acquisition Corp.

- Transaction to Publicly List P3 Health Partners, a Patient-Centered andPhysician-Led Population Health Management Company Delivering Value-
Based Care—

- Estimated Post-Transaction Enterprise Value of $2.3 Billion With Over $180 Million in Cash to Fund Growth -

- Transaction Includes an Over 3200 Million Fully Committed Common Stock Private Investment at $10 Per Share Including Participation From Funds
and Accounts Managed by Fidelity Management & Research Company LLC and Janus Henderson Investors -

New York, NY—May 25, 2021 — P3 Health Partners (“P3”) and Foresight Acquisition Corp. (NASDAQ: FORE) (“Foresight”) have entered into
a definitive agreement which would result in P3 becoming a publicly listed company.

Upon closing of the transaction, the combined entity will be renamed P3 Health Partners and is expected to remain listed on the Nasdaq Capital Market.

P3 is a patient-centered and physician-led population health management company that supports providers, physicians, and practices in their journey from
traditional volume-based models to value-based systems of care and wellness. P3 believes its extensive experience managing Medicare Advantage (MA)
populations in global risk arrangements drives its differentiated model, which simultaneously improves care and decreases costs. P3 is a portfolio
company of Chicago Pacific Founders who provided P3’s initial and growth capital.

P3 Health Partners Investment Highlights

. Empowering Value-Based Care: Founded and led by physicians, P3 is a team of doctors, clinicians and support service professionals with a
shared passion for delivering value-based care. P3 is dedicated to transforming healthcare for patients, providers, and payors with a proven
physician-affiliated model that delivers high-quality, low-cost care to Medicare Advantage members.
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. Large Addressable Market for Medicare Advantage Patients: Substantial market opportunity to partner with physicians & payors that
serve the 60 million estimated Medicare eligible beneficiaries in P3’s rapidly growing core $300 billion Medicare Advantage Market. P3
currently operates in 11 markets across four states and expects to add three to five new markets annually to drive 35% patient growth over the
long-term through a mix of payor and provider opportunities.

. Rapidly Scalable, Capital-Light Model: P3’s capital efficient growth approach leverages the existing installed physician base across the
U.S., which enables accelerated market entry while maintaining the preexisting patient and physician relationship. P3 enters markets with
payor and provider partnerships to rapidly scale member growth while developing a full network of primary care, specialty, and ancillary
providers.

. Experienced Management Team: P3 was founded and is led by one of the most experienced management teams in population health. The
core management team has a 20-year track record with deep value-based care expertise and a proven ability to build and scale value-based
care platforms.

“Today marks an important milestone in our mission to transform healthcare for patients, providers, and payors through value-based care,” said Sherif
Abdou, CEO of P3. “We have the right team and delivery model to help physicians and payors accelerate the move to value-based care within a growing
market for Medicare beneficiaries. As a public company, we will continue to provide a differentiated approach to patient care for all key stakeholders while
delivering proven care outcomes and enhancing patient and provider satisfaction.”

Greg Wasson, Chairman of Foresight, said: “We are incredibly excited to partner with P3 and help drive the next phase of its growth. The P3 management
team has deep value-based care expertise and a proven track record for addressing some of the largest challenges in healthcare today. Their innovative,
patient-centered, and physician-led care model enables the delivery of high-quality care at scale while aligning physician incentives to drive improved
outcomes and reduce medical costs. We look forward to partnering closely with them on this exciting next chapter as a public company.”

As part of the transaction, Mark Thierer is expected to become the Chairman of the public company’s board. Mr. Thierer is a recognized leader in the
healthcare industry with more than 30 years of experience leading organizations to financial and operational success. He was previously Chairman and
CEO of Catamaran, selling the business for $12.8 billion to OptumRx in 2015. Mark went on to serve as CEO of OptumRx for two years post-acquisition
and led the successful integration of the businesses. Mr. Thierer commented, “I’'m very excited about serving as Chairman of P3 and working closely with
the leadership team to build the population health market leader.”

Transaction Terms

The combined company will have an estimated post-transaction enterprise value of $2.3 billion with an estimated equity value of $2.4 billion from the
contribution of at least $180 million in cash proceeds from the transaction. Proceeds will consist of up to $316 million of cash held in Foresight’s trust
account, assuming no redemptions by Foresight’s public stockholders, and an additional fully committed private investment of over $200 million at $10.00
per share, including participation from funds and accounts managed by Fidelity Management & Research Company LLC and Janus Henderson Investors.
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The net proceeds raised from the transaction will be used to support P3’s working capital and accelerate the national expansion of its proven platform.

The transaction is expected to result in P3’s existing members owning approximately 75% of the equity of the combined company. The business
combination has been approved by the boards of directors of both P3 and Foresight and is expected to close in the second half of 2021, subject to
regulatory and stockholder approvals, and other customary closing conditions.

For a summary of the material terms of the transaction, as well as a supplemental investor presentation, please see the Current Report on Form8-K to be
filed with the U.S. Securities and Exchange Commission (“SEC”). Additional information about the proposed transaction will be described in Foresight’s
proxy statement relating to the merger, which it will file with the SEC.

Adyvisors

J.P. Morgan Securities LLC acted as exclusive financial advisor to P3. Latham & Watkins LLP acted as legal advisor to P3. Greenberg Traurig, LLP acted
as legal advisor to Foresight. Cowen and William Blair served as financial advisors to Foresight. J.P. Morgan Securities LLC, Cowen and William Blair
acted as co-placement agents on the PIPE. Mayer Brown acted as placement agent counsel.

Conference Call & Webcast Information

Foresight and P3 management will host a conference call and webcast to discuss the proposed transaction today, May 25, 2021, at 5:00 p.m. Eastern time.
The webcast will be available here and can also be accessed on P3’s website atp3hp.org or Foresight’s website at foresightacq.com.
For those who wish to participate by telephone, please dial (855)940-5316 (U.S.) or (929) 517-0420 (International) and reference conference ID 6033166.

Please call the conference telephone number 5-10 minutes prior to the start time. An operator will register your name and organization. If you have any
difficulty connecting with the conference call, please contact Gateway Investor Relations at (949) 574-3860.

The conference call will be broadcast live and available for replay here and via Foresight’s website aforesightacq.com.

A telephonic replay of the conference call will be available after 8:00 p.m. Eastern time today through May 31, 2021 by dialing (855859-2056 (U.S.) or
(404) 537-3406 (International) and referencing conference ID 6033166.

About P3 Health Partners

P3 is a patient-centered and physician-led population health management company. Founded and led by physicians, P3 is a team of doctors, clinicians and
support service professionals with a shared passion for delivering value-based care. We leverage our deeply-integrated and capital efficient care model,
data and technology, physician leadership and community outreach tools to create enhanced patient outcomes and experiences, greater satisfaction for
providers and caregivers and lower care costs. For more information, visit p3hp.org.
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About Foresight Acquisition Corp.

Foresight is a special purpose acquisition company formed for the purpose of effecting a merger, capital stock exchange, asset acquisition, stock purchase,
reorganization or similar business combination with one or more businesses. For more information, visit foresightacq.com.

About Chicago Pacific Founders

Based in Chicago and San Francisco, Chicago Pacific Founders (“CPF”) is a leading strategic private equity firm focused on investing in growth
companies within value-based care innovation, healthcare services, and caring for aging populations. CPF believes that the most significant societal
impact and investment returns from healthcare for the next decade will be generated by investment in delivery model innovation. CPF’s leadership team is
made up of former healthcare CEOs, senior executives, and investment professionals with a passion and track record of building healthcare businesses. For
more information, please visit www.cpfounders.com.

Forward-Looking Statements

The information in this press release includes “forward-looking statements” within the meaning of the “safe harbor” provisions of the United States Private
Securities Litigation Reform Act of 1995. Forward-looking statements may be identified by the use of words such as “estimate,” “plan,” “project,”
“forecast,” “intend,” “will,” “expect,” “anticipate,” “believe,” “seek,” “target” or other similar expressions that predict or indicate future events or trends or
that are not statements of historical matters. These forward-looking statements include, but are not limited to, statements regarding estimates and forecasts
of financial and performance metrics and expectations and timing related to potential benefits, terms and timing of the transaction. These statements are
based on various assumptions, whether or not identified in this press release, and on the current expectations of P3’s and Foresight’s management and are
not predictions of actual performance. These forward-looking statements are provided for illustrative purposes only and are not intended to serve as, and
must not be relied on by any investor as, a guarantee, an assurance, a prediction or a definitive statement of fact or probability. Actual events and
circumstances are difficult or impossible to predict and will differ from assumptions. Many actual events and circumstances are beyond the control of P3
and Foresight. These forward-looking statements are subject to a number of risks and uncertainties, including changes in domestic and foreign business,
market, financial, political and legal conditions; the inability of the parties to successfully or timely consummate the proposed business combination,
including the risk that any required regulatory approvals are not obtained, are delayed or are subject to unanticipated conditions that could adversely affect
the combined company or the expected benefits of the proposed business combination or that the approval of the stockholders of Foresight or P3 is not
obtained; failure to realize the anticipated benefits of the proposed business combination; risks relating to the uncertainty of the projected financial
information with respect to P3; future global, regional or local economic and market conditions; the development, effects and enforcement of laws and
regulations; P3’s ability to manage future growth; P3’s ability to develop new products and solutions, bring them to market in a timely manner, and make
enhancements to its platform; the effects of competition on P3’s future business; the amount of redemption requests made by Foresight’s public
stockholders; the ability of Foresight or the combined company to issue equity or equity-linked securities in connection with the proposed business
combination or in the future; the outcome of any potential litigation, government
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and regulatory proceedings, investigations and inquiries; and those factors discussed in Foresight’s Annual Report on Form 10-K for the year ended
December 31, 2021 and filed with the SEC on April 6, 2021 (the “Annual Report”) under the heading “Risk Factors,” and other documents of Foresight
filed, or to be filed, with the SEC. If any of these risks materialize or our assumptions prove incorrect, actual results could differ materially from the results
implied by these forward-looking statements. There may be additional risks that neither P3 nor Foresight presently know or that P3 and Foresight

currently believe are not material that could also cause actual results to differ from those contained in the forward-looking statements. In addition,
forward-looking statements reflect P3’s and Foresight’s expectations, plans or forecasts of future events and views as of the date of this press release. P3
and Foresight anticipate that subsequent events and developments will cause P3’s and Foresight’s assessments to change. However, while P3 and Foresight
may elect to update these forward-looking statements at some point in the future, P3 and Foresight specifically disclaim any obligation to do so. These
forward-looking statements should not be relied upon as representing P3’s and Foresight’s assessments as of any date subsequent to the date of this press
release. Accordingly, undue reliance should not be placed upon the forward-looking statements.

Additional Information About the Proposed Business Combination and Where to Find It

The proposed business combination will be submitted to stockholders of Foresight for their consideration. Foresight intends to file a proxy statement (the
“Proxy Statement”) with the SEC to be distributed to Foresight’s stockholders in connection with Foresight’s solicitation for proxies for the vote by
Foresight’s stockholders in connection with the proposed business combination and other matters as described in the Proxy Statement. After the definitive
Proxy Statement has been filed, Foresight will mail the definitive Proxy Statement and other relevant documents to its stockholders as of the record date
established for voting on the proposed business combination. Foresight’s stockholders and other interested persons are advised to read, once available, the
preliminary Proxy Statement and any amendments thereto and, once available, the definitive Proxy Statement, in connection with Foresight’s solicitation
of proxies for its special meeting of stockholders to be held to approve, among other things, the proposed business combination, because these documents
will contain important information about Foresight, P3 and the proposed business combination. Stockholders may also obtain a copy of the preliminary or
definitive Proxy Statement, once available, as well as other documents filed with the SEC regarding the proposed business combination and other
documents filed with the SEC by Foresight, without charge, at the SEC’s website located at www.sec.gov or by directing a request to Gateway Investor

Relations, (949) 574-3860, FORE@gatewayir.com.

Participants in the Solicitation

Foresight, P3 and certain of their respective directors, executive officers and other members of management and employees may, under SEC rules, be
deemed to be participants in the solicitations of proxies from Foresight’s stockholders in connection with the proposed business combination. Information
regarding the persons who may, under SEC rules, be deemed participants in the solicitation of Foresight’s stockholders in connection with the proposed
business combination will be set forth in Foresight’s proxy statement when it is filed with the SEC. You can find more information about Foresight’s
directors and executive officers in Foresight’s Annual Report. Additional information regarding the participants in the proxy solicitation and a description
of their direct and indirect interests will be included in the proxy statement when it becomes available. Stockholders, potential investors and other
interested persons should read the proxy statement carefully when it becomes available before making any voting or investment decisions. You may obtain
free copies of these documents from the sources indicated above.
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Contacts

Kassi Belz, SVP of Strategic Communications
P3 Health Partners

(904) 415-2744

kbelz@p3hp.org

Investor Relations

Cody Slach, Alex Kovtun
Gateway Group

(949) 574-3860
FORE@gatewayir.com

Public Relations
Jordan Schmidt
Gateway Group

(949) 574-3860
FORE@gatewayir.com
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Proven
Medica’ c°sl Mmt " !‘i'.r:)l'\; BConomic pmenl:al under value-based care ("VBC") arrangemenls.

= Proven care managament modal dalivers high-quality, low cost cara to Medicare Advantage members

Track Record Of Meaningful
MCR Improvement
20%+ LT EBITDA Margin?®

tiend outcomes and

HCONOMICS

= Significant inwestrent in tech enabling cane model to drive betie

[ —— msation nd ksl Suclairens eganting cerlain sanens, incudng (i) confdentiabty; (§) fonwandooking Malements (i) Luse of projections. and (] inancel mesees



Today’s Presenters

Who: People with Passion and
Purpose

What: Dedicated to Transforming
Healthcare for Patients, Providers,
and Payors

Sherif Abdou, MD, MMM, uir Bacchus, MD, MBA.  Eric Atkins, GPA, MBA

FACP, FACPE 2
Chiaf Medical Officer h
of Exscutive Officer i i Chief Fimancial Offficer

How: Patient-Centric, Physician-Led,

and Population Health Management
Focused

Greg Wasson Michael Balkin Mark Thiarar
Chairman of the Baard  Chief Executive Officer and Direclor Advisor

Ficte Prasariers - Peiuon & Abiet O Forbs Crebnnd o T (ace o Do ) Pt Facan i Foomgrt Ao en Girs




P3 At A Glance

We Operate In A Rapidly Growing ~$§300bn Medicare Advantage
Market By Partnering With Payors And Physicians To Enable
Value-based Care

We A A Marke; Leadar
ith A Strong Track Record ..-' igh Growth

re teams and practices
rvice to value-ba

nced patient OMeomes and Sxperionces,
ional satisfaction for providers and caregivers
‘and lower care costs

1 200+
Cperates in 11 markets across ) )
e sl Years of combined experience
~27K ~68K
Shared savings lives managed e
under 5 A(J:ngsagmememsgm Fufl-ek M;ZJ:'Eranagad by
date
~2,000 $630mm+
2021E PCPs in network 2021E revenue
16 20%+"
MA risk plans contracted to 3
date Long-term EBITDA margin

Hota Prpucian ard patect nurier as spercomale
* Renpremarts lorg e target




Proven Outcomes, Compelling Economics And Physician-Led

5’

Via our patient-
centric,
physician-led
care model,
we are able to

~135% | 35%/36%

drive enhanced 99% 97% | T.>°’° | Reductionin
- Physician Patient hospital
outcomes: retention’ satisfaction? ri‘;ﬂﬁ? admissions?* /
g ED visits®
Fepras: 1 20 A ¥ * i_ N February 2020 b0 February 2021. ° 2018A - 20204 revense CAGR. * Based on PI's hospial somesson rate per Pousand of 167 0 Argona as of Decemiter 37, _h

2 Prvaria Mo
2019, companed 0 he local Medicare benchmark of 243, * Bases 0n ¥ smerpency depariment olsmes per thousand of 367 in Asizona a3 of Decsmbar 31_ 2015, compased o e local Medicans Denchmark of 557

5



P3 Investment Highlights: Right Space, Right Team, Right Model

Right Space Large Opportunity To Partner With Physicians & Payors To Accelerate The Move To Value-Based Care
9 P Opportunity Of ~§800bn Medicare Spend’, Growing At ~7% Per Annum’, And ~60mm Eligibles?

Founded And Led By Seasoned Management Team With Deep Value-Based Care Expertise
Right Team Proven Track Record
Deep Experience In Population Health Management Across Multiple Markets

(?)/Care Model Informs Business Model (A Win For All): Patients, Physicians And Payers

C\,}/ Fully Delegated Model?

Right Model
gﬁ\bility To Enter Markets: Capital Efficient Provider Networks

@Proven Flexible Growth Model Allows For Multiple Routes Of Market Entry; Scalable At Larger Level

Peianec 10 e DaYOr GOV MERGRO0N Mode! 87 Cegaind 15,3 GRgndaton Mo 3, for aampie. mtwork




P3 Has A Substantial Market Opportunity

Medicare Spend
~$800bn?
Medicare Eligibles
~60mm3

/ Core
" Medicare Advantage Market '

~$300bn*

Medicare Advantage
Members

~24mm®

I atonsl haaltcars sapardun
Macicany ghoiien. Derre by
s

Total Addressable Market Opportunity

+ Includes Medicare eligibles who utilize either Traditional Medicare and / or
Medicare Advantage

* Medicare eligibles represent ~18% of the US population and growing®
+ ~79% Medicare spending growth rate?

Mscar baraficaras. Ksnar Famiy Founssson *Baned
e maviupds and an anmel revenas o $12.000 per mambae, whe
reaine Han 10,000 Mechcars shglin

raticr by County dats mn of Marck, 171 mnef inchrian countes with

llsnndon 8 U5, popston v dats) s ~B0mem Medcare shgbies



Right Space

P3’s Proven Care Model Addresses Some Of The Largest Challenges In Healthcare Today

UNCONTROLLED HIGH COSTS

INCONSISTENT OUTCOMES

POOR ACCESS

PHYSICIAN BURNOUT

Via its integrated tech-platform, P3
empowers physicians, care teams and
practices to drive better patient
outcomes while maintaining high
satisfaction on their journey to value-
based care

Healthcare m Value-Based

Fee-For-Service Care




Right Team Right Modal

Our Fast Growing PCP Network Has Ample Whitespace...

Total U.S. Primary Care Providers PCP Population Across Our Current Mature Markets

Arizona Nevada Oregon
8,780 311 65,055
~10% =10%
491’050 ponsiration ponstration
ssn
M 2030 Total mbm.mm Total »smn HOI0 Nevada mm 2030 Gregon
Contracted PCFs Total POP Total FCPs. Total FOPs Total PCPS

# Proven ability to leverage local market resources to
attract providers

= "Win-Win” ethos promotes growth and retention in
provider network as well as managed lives

<1% penetration

1,500

P3 2020 Total Contracted PCPs 2020 U.S. Total PCPs

» Our innovative technology suite drives better
patient outcomes and improved provider experience,
resulting in a 99% physician retention rate! <>
Flywheel Effect

Source: Kamer Family Foundaon
Picte: 7S Phymician rumbses v sppronmate
Flapesasnty affiiats provcs: retenton heough O 20214



_ RightTeam | Right Model
...Allowing Us To Grow Into The Rapidly Expanding MA Opportunity That Is Uniquely

Addressed By Nextgen Provider Organizations

Medicare Advantage % of Total Medicare Enroliment!

- Key Tailwinds
39% i s :
# Aging U.S. population: 43mm people age 65+ in 2016 -
24% | I - &1mm by 2040¢
MA 010 2020 2030 # 10,000 seniors age into Medicare each day, with ~39%
Lives ~{imm ~24mm ~33mm choosing MA plans®?

» Medicare Advantage spend expected to grow ~9%

MextGen Providers? annually from ~$300bn to $450bn+ between 2021-

2025, representing 40%+ of total Medicare spend®
P3urs. OPRVA QO

~Gidk MA lives =83k MA lives =109k MA lives =B85k MA lives =210k MA lives

K

‘ 0‘-‘-'-""”'“““ g ogilon health » 67% of Medicare beneficiaries have 2+ chronic
conditions®

1 = Individuals with 2+ chronic conditions account for 94%
of Medicare spending®

> 99% of Medicare beneficiaries have access to at
least one MA plan’

£ gukance 90 of SIEET. Caro HeaTs kA lvos a-of wmtcr & Analyet Doy Brosontaton on S 0631, aghen A Ives 98 of
10 Shate of Mectcang Adeartage Roport Better Mackcang Aiarce

10



Deeply Experienced Executive Team With 20 Years In Population Health

Sherif Alxdou, MD,
MMM, FACP, FACPE

Chiof Exscutive Officer
« Co-Founder &

HealthCare

Health System

30 Years of Experience

L’

Unmesh Srivastava

Chiof Tochnalegy Officer
tion anvd Business

Transtormation, L
Group

8 Years of Experience

<

Amir Bacchus, Mi

Chief Medical Officer
+ Co-Founder &
N

FieaithCare

& MO, Pinnacie
Health System

.

23 Years of Experience |

Don Trexler, MBA, MHA

Chiel Adminisiration Officer
= Senior Dinecior, Alvarez & Marsal
= Market President, Lowsiana,

10 Years of Experience |

Lovie Glisson

Chint Operating Oficer
« President & CEO, HealthCare
[

» Prosid CED, JSA Heakheare

Corporation

25 Years of Experience

Sarah Bussmann,
BSM.RN, CRNI, MHA

EVP, Population Healih
Management

10 Years of Experience

Todd Lefkowitz, MHA Dave Yarger

Market President - A2

* CEQ, Arizora Connected Cane

» Nk O
Heaith Plan

Chiaf Managed Care Officer

WP, Managed Care Operstions &
i, HealthCare

Partners

Metwork, PacifCare &
-Blarvads

20 Years of Experience | 25 Years of Experience

Michalle Ross Jessica Puathasnancn, JO, LLM

Market President - OR

= SVP, MRA, DaViia HealthCare
Parinemns

Chief Legal Officer
+ Chief Counsel & Compllance
onic Disbaiss

20 Years of Experfence | 11 Years |

Healthcare

Hartiey White

Market President - NW

[DaVita HealthCare Partn

20 Years of Experience

5B

Eric Aikins, CPA, MBA

Chist Financial Orifices

« CF0, Spooul Phamaceuiicals
« Bivisional RO, Hilrom

= Direcior, KPMG

8 Years in Healthcare

1



P3: 20 Years In The Making

First full-risk contract

Founding members of P3 P3's first full year

P3 expands into 6

Scaling the business. of revenue
take on their first full-risk ~100K M global risk lives il new markets for a
contract at BBmM total of 11

Pinnacte / Summit

- ) i “ o 9 “  ~d 7 NS W 3
N oo . I W o W o W e o mES
..\._ o i M, , 2 b M 2 L A Y - __.]. L b 4

. Pinnacle | Summit Acquired by JSA HealthCare Partners Hoalth P3 achieves 7
Merges with DaVita Partnars =
{becomes HealthCare Partners Nevada) ~125K MA global risk lives e full risk payor
~35K MA global risk lives ~21.8%" EBITDA margin Founded contracts

ntaticn, My J012; Optus piess rlease, Mary 2007

1
Fre.P1 svents based on management's knowledge



Right Model

P3 Health Partners Compares Favorably Across Key Metrics

Enterprise Value
Operating Model

Year Founded

Relationship Between
PCP And Patient

Growth Strategy

Capital Eff

Fully Deleg

LT EEBITDA Margin
Targi

"18A-"20A Revenue

m Health
Partners

OAK
pe 2
HEA 1

° Canol lealth

gci agilon health

£3.4ba"

$2.36n
Partner - Payer | provider
2018
Supports and enables the
existing PCP | patient
relationship

De novo, acquisition & M5S0

$13,Ton'
Bl = Enpioyed § clinis model

2012

Disrupts endsting PCR / patient
relationship

Do nowve
0
=109
£1.300"
52060
6.7

Low

g
=20%:

6T%

ousndng TE
et O,

4 Il e ol
o an ol ¥

51607
Buy — ASquisition primiily
2008
Supports and enables tha
existing PCP / patient
relationahip
Dur v, BCQLESITION & MED
15
~B5K
$1.500%

52 2bn®

0%

o
Z0E EATOA maryn of €7 and sversges matare MGA i 5%, ERITOA margen of 20%

Toration ke Framary Provices Maragement Comgany, b
et 3.0f Ivvmsdor & vyt Dy Fresentation on X

$12.000"
Partngr - Joint-vinluie PGP
1883*

Suppons and enables the
wuisting PCP / patient
redatonship
D nove. acquisition & MSO
7
~210K
$1.600"
$24bn’
5.5x

Low

Mo
Double digits

60%

1. apion VA et #8.0f 5

Parlris - Provider
2013
Supports and enables the
axisting PCP / patiant
nelationship

Primardy MSO & VBC

€ states / 70N

~5% [Gross revenus)
~30%+ (réd ravanua)

18%7




RightTeam

Innovative, Patient-Centered And Physician-Led Care Delivery Model

Clinical Ownership

Adoption of Best Clinical Practices J

Lower Cost
Of Care

Data Reporting J

Improved
Clinical
Outcomes

Heaith Promotion and Disease Prevention J

Risk Stratification

- - - -

Improved
Clinical
Experience

Improved
Patient
Experience

Physician Engagament

Population Engagement

Access

Care Integration and Coordination

Understanding Population’s Disease Burden

1“0 e -



‘RightSpace | RightTeam |  Right Moanl

Delegation of Services Creates Value

Key delegation services....

%’ Network management and credentialling
5
...3 Utilization management

ng Care management
Ly
Claims processing

et

...help accelerate the reduction
of medical costs

Fxampie vaetna Q

P3
~$99 ~$41
Pf!PM - Pf!PM

+  Aetna’s oncology costs, in Nevada, were ~$99 per
member per month (PMPM)

+  Aetna partners with P3

+  P3 modifies Aetna’s network by removing a single
oncology firm

+ Estimated run rate savings of ~$58 PMPM
(reduction from ~899 to ~§41 PMPM)




[ _Right Space | _Right Team _|

How We Bend The Cost Curve

Care Management ;

Increase access for patients

Prioritize high-risk, high-cost, rising-risk patients

Focus cost management efforts via direct patient and pravider
interaction

Utilization Management

= Direct care to most cost efficient, high-quality providers
+ Perform concurrent review to manage acute and post-acute

haspitals for length of stay and appropriateness

+ Reduce unnecessary services through provider education and

guideline usage

Proprietary Tech Platform

= Drive physician efficiencies via multi-layered technology

platform, leading to better overall care

= Consolidate disparate data to enhance patient-specific care

Collaboration with Payors to

+ Contract with key providers / specialists to encourage

coordination

+ Contract with key providers for directing large volumes of

Build the Right Network patients
+ Direct care to strong quality, cost efficient providers
Se:‘ectr’ve.'y Dep.’oy » Improve access in an area
= Purchase an existing practice
Staff Model + Provide wellness activities to seniors

Align PCP
Incentives To
Deliver Optimal
Care




Right Space Right Team Right Modal

Our Technology Suite Enables The Delivery Of High-Quality Care At Scale

Inputs — Fragmented b Technology Platform — Built For Purpose 4 Value - Proven

v 250+ fragmented, Mutti-Layered Tech Stack Enables Our Effective Care Model And + Data-backed solutions and
disparate data points per Quadruple Aim: Lower Cost of Care, Improved Clinical Experience, care provision
month from payors, Improved Patient Experience, Improved Clinical Outcomes
vendors and care v Seamless transition of payor

and patient data across
platforms

facilitates

+ Claims adjudication data
¥ Real-time data sharing

+ Contracting/credentialing

A RE ¥ Predictive analytics and
+ Payment integrity b < @ > #Cumesa E risk stratification
information
| |

v Standardized workflows
across complex patient

+ Other COTs applications




How Our Products Interact Together

Internal Systems P3 Data Fabri P3 Hub

Claims Adjudication @ Ca p User Provisioning & Access One Login
Contracting! & Quali ovider Facing Analytic / Submission For
Crodentialing W TractManager 4 Wguwsuaw m e Provdar Facing Anahtics | €V Submission For MRA |
l Rietrospective Coding | Prospective Coding |
Paymant Integrity HCIM() 1 : :
Data Integration | ML & & |
Medical Group Yrathenahealth & Ma]“'m '
Other COTs Applications (eg., Netsuite, i Care Letier Processing | Uniization Management |
Namely, Footprints etc.) Busirwss Rule Connect Pt Engagamanl Ceare/Disaass Mg,
g —— wientEngagement | Careisesseara. |
Schema ——
External Data Sources 1 .
Rievions Morstiring | Takvisil !
(Payors, vandors, care facilities) = 250 = m N-Gage Sl v T ——
disparate files per month A AZU re i FEEmant | thegats Engager |
u Information Security (HITRUST) i Cloud Computing (M5 Azure) Endpoint Management g ‘Communication/Connectivity




Right Team Right Modol

The P3 Model Is Effective, Differentiated And A “Win” Scenario For All Key Stakeholders

/' Physicians / Payors \_\

Patients

~ Partners with local
providers vs
displacing providers to
maintain patient and
provider relationships

# P2 honors the social
and moral contract
between patients and
physicians

~ P3 partners directly
with payors

~ Receive inbound requests
from payors to improve
growth, quality and
profitability in their
existing markets

= All patients aligned to
the payor and provider

~ P3contracts and
develops a full network
of primary care,
specialty and ancillary
providers

- Significant and growing
demand from payors to
capitate risk and
transition to VBC

The P32 Model Enables Better Patient Care, Greater Physician Satisfaction, And Enhanced Payor Growth And Cost Savings




Right Modal

Our Fly Wheel Drives The Repeatability Of Our Care Model And Its Outcomes

High Patient And Provider Satisfaction Backed By Proven And Exceptional Better Quality Of Care

L L
dibp
Higher patient
satisfaction
High quality of care meaningfully reduces the Greater care continuity and improved care
cost of cane promote patient stickiness
35% reduction in hospital admissions*

97% patient satisfaction’

Improwed

retention

08y

Pl

Value of model creates better care outcomes
36% reduction in ED visits®

Improved cane
outcomes

Robust payor relationship across markets and
patient panels
16 MA risk contracts to date

People. Passion. Purpose.

Greater payor
engagement

Higher
physician
efficiency and
satisfaction,

Multi-layered technology plathorm, driving
integration across the care continuum

Aggregates 250+ data points

Enhanced tech High physician satisfaction
platfarm

99% physician ratention?

Bagresants patent watmta:
Iocal Madicans Benchmar

i Arizora au of Decembes 31, 2079, o



Right Model

Proven Care Outcomes, Enhanced Patient And Provider Satisfaction

as appropria
iduals in the orgar
:hable and

35%

reduction in hospital admissions’

‘We couldn't reach our past
doctors on the phone, and
when you need a call back you
didn’t get one.

‘We haven't had that problem
with P3

— Thowmas, P3 Fatient

patient satisfaction?

13

| wanted to come to the
doctors at P3 because they
cared about me, they showed
me interest. That was a great
happiness for me

b

— Aifonso, P3 Patient

99%

physician retention?®

Buasaed 0 FT8 Posprtsl scmission maie s Noussnd of 161 in Arizona s of Deosmier X1 2019, comgared in i booal Medicans benchmark of 761, © Repressnis pabent sarislachon Sy Newada Meckal Group hom Febnary 2000 1o February F121 7 Repiessnts afiiale provcer selenion

thvough Q1 J021A




ight Team

Capital Efficient Market Entry Enables Capital Efficient Growth

We Enter Markets Through Partnerships With Payors And Providers

Providers

Health plans seek P3 to optimize entire blocks of existing business

Establishes contracts based on market data in provider contracting, including
payor relationships and payment methodologies

Improved outcomes and realized cost savings allow for repeatable, faster
growth in the market

Market analysis based on network, market and senior population dynamics
Network team identifies existing physician services that align with the P3 model
Strong reputation for improving clinical and financial outcomes with installed
provider base

Hire / contract with local resources that have established relationships within
the market to identify provider groups that align with the P3 model of care

22



Right Team Right Model

Examples Of Growth: Centene Case Study

Membership Growth Across States Proven, Agile Model Allows for Rapid Scale

oR
@ pouglas County
15,000
iy 12,500
cA (_ Glark Gounty 10,000
Yuma County 7,500
Fima County
—

Sania Gy - COCSe Counly >/000

County

2,500 ~1k
L 2019 (2020 ® 2021 .
Jan-19 Jan-20 Jan-21
® Pima (A7) m Cochise (AZ) ® Yurna [AZ] Zanta Cruz [42) u Clark [NV} w Douglas (OR]

23



) Right Model

Examples Of Growth: Arizona Connected Care Case Study

Membership Growth Across Our Most Mature State

Proven, Agile Model Allows for Rapid Scale

Entered into provider partnership with Arizona Connected
Care in 2018 that p led core market infrastructure and
allowed us to expand our scalable model within the state

\Sﬂ Yavapai County
Arizona L/ o Our Arizona PCP network grew from ~300 to ~700 between

are AZ
Caine G Care 20182019

Yurma Cownly
] Expanded network enabled additional ri
Pima County ! t@ (1 contract to 4) and accelerated member.
1] C"‘o“““‘ County (~10K full risk lives to ~16K)

Santa Cruz
County Shared savings lives obtained with Arizona Connected Care
provided springboard for conversion to MA risk and direct
contracting

24



Right Modal

Right Team |
e Have A Strong History Of High Growth And A Line-of-Sight To Continued Success Via
Our Flexible, Repeatable Model

e s LETE-P I - P3 continues to
successfully leverage
longstanding relationships

1213 18
(FYE 12/31) 2018A CAGR

Total revenue . - =

(Smm) 3065 4 $435 $633 $926 % with high quality
physicians

Tostal fuill risk

|:eas [DIJEIr:J 10 20 50 68 86 71%

» Network development and
ol i 300 1,000 1,500 2,000 2,500 70% contracting meaningfully
began in Q118

4 - -
" 3 B | .
.i':f; i SN ---1..’;}\\-_\ - \ » Currently operate in 11
year)! b, N | Tl A markets across 4 states
» Expected growth to 17-21
Markets 4 5 1" 7

markets across 8 states

25



Rign am

Right Space

Strong Markets, Relationships And Growth Trajectory

-

B Current states
B States in pipeline
'z Current counties

-

b

N

Select National and Local Payor Relationships

aetna
(cms NNWellCare

BlueCross
@ @ BlueShield
. of Arizona A

« ATRI1O
cEmENE HEALTH PLANSO

orporation

lJﬂ UnitedHealthcare

28



Right Team Right Model

The Foundation Of Everything We Do Is Based On A Scalable And Systematic Approach

Repeatable

Care Model

Growth Model

Partnership Model




[ RightSpace | Rightaam ] Rigt Modol |

Clear And Visible Path For Growth

8-10% 3-5% b
Opportunity Opportunity

Existing Cont Hew Counties

® Annual enrclmant | mesaw payor
pediad Conracts

8 Open envollment
paiad contracts

W Naw providar

W st of yar

Opportunity

= Existing contracts = New payor

d Provider Opportunities > Multiple Levers of Growth

32 - 1
Opportunity Opportunity Opportunity

Small Clinic Tuck-ins

= 1-3 chnics par = Targets par
conracts state market

W Now notwork
partnersh

V)

w Exisling contracts

5-10
Opportunity

B Robust near and

ong-term pipaling

P3's Growth strategy is based on strong existing market growth and a near-term new market entry plan’

28



Direct Contracting Represents An Upside To Our Model

2023 - 2027

Current Status

Annual Medicare

= Global risk contracting is only
available to 39% of beneficiaries
through Medicare Advantage
programs

spending ~$800bn
per year

DCE provides an
opportunity to
triple the P3
addressable market

61% of all Medicare beneficiaries

are enrolled in Traditional Medicare
(fee-for-service)

Guidelines and regulations have yet
to be finalized; we continue to
actively study the opportunity

29
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Track Record Of Growth

YA

m | Right Model

Total Full Risk Lives ¥

10,000

20,000

2019A

- CAGR: 1% -

50,000

20204

68,000

2021E

« 86000

2022E

Total Revenue ($mm)

CAGR: 756% ————————e $825

5633

5483

3145
$68

20184 2019A 2020A 2021E 2022E

30



Right Modal

Select Provider Cohort Analysis

Revenue
($000s)

Medical expense
($000)

Patients

Cont. margin
(§000s)

% cont, margin

MCR (%)

$90
($142)

2018

27

$52)

(58.0%)

168.0%

Provider Cohort A

$3,823

($3,430)
2019

538

5394

10.3%

89.7%

$5,757

$3,963)

1H'2020

1416

$1,784

31.2%

68.8%

Proven care model with
aligned physician
incentives drives
improved outcomes and
reduced medical costs

Represents a selection of
engaged physicians
across multiple markets

Improved medical cost
management drove a
contribution margin
increase from (58%) in
2018 to 31% in 1H20



) Right Model

P3’'s Projected Mature Market Ramp

Commentary

Projected Cohort Growth
» P3's historical and projected growth can be illustrated via a

 cagRi3E —— %
25
simple cohort analysis Members . I
(000s)
» Assuming 10,000 members in year 1, a 35% CAGR implies

~33k members by year 5

Yaar 4 Yaar 5
R:38% —— o
» Revenues expected to correspondingly scale with members, GE: 5218
: ; i Revenue £156
increasing from $84mm in year 1 to $300mm+ by year 5 {$mm) . I
» In terms of MCR and EBITDA margins, assumes initial, s & Tl X h
temporary loss, which is expected to quickly shift to break-even — ~13% reduction
and then expected to grow profitability after the first few years 3% 7 BT 3% g
‘ ~
+ Reflects benefits of driving towards ~70% MLR target over
the longer term 1 Year 4 Yoar s
e Projected margins for year 5+ members are illustratively 28%
28% from year 5 onwards EBITDA % 7 1k

el == -
Margin b

Year 3 Yeur Wear 5



Right Team

Actual Progctions
$mm 0194 20E
Ab-Risk Membership 18,700 50,600 67,600
Capitated Revenua $56 5139 $476 $625 $a1a $1,247 $1.75%6 52348
Other Reverue 1 6 7 8 L] 8 8 ]

Total Revenus

6o 6% 31.1% 24 82.0% 40.6% 33 6%
Medical Cost1 52y (940 (477} (ETE) {1,007 (1.300) (1.823)
Other Care Model Expense L] {1 (5} (22) {33 (53) (77
Gross Profit (%5) 4 52 845 114 3195 5208 3429
MCR % Cap. Revenue 106,5% 101.5% 100.9% 91.2% B3 4% ar 1% 70 4% TI.B%
MOR % Total Revenue 96 5% 5a.T .45 8z 1% 80.2% 7B.8% TI.3%
Total Operating Expense {531) (537) (%53) ($85) [$111) ($148) ($191) (5240
Opex % of Tolal Revenue 35 1% 25 2% 11.0% 13,89 11.8% 10.6% 10 2%

($32)

(40.6%) (22.3%) (10.6%)

a3



| Right Madal

Near Term Opportunities In Our Pipeline Represent 100k+ Lives

Does Not Include Strategic Opportunities With National Payors

Provider | Payor Anticipated Lives' Region
Provider A 10,000 Southwest
Provider B 10,000 West
Provider C 10,000 Waest
Provider D 10,000 Midwest
Payor A 8,000 Southwest
Payor B 6,000 Southwest
Payor C 5,800 Morthwest
Payor D 5,000 Southwest
Payor E 5,000 Northwest
Other 40,000 Various

Total 100k+ 5+




Right Team Right Model

Long-Term KPI Targets

F

3-5 + Leverage existing payor / provider relationships to extend into adjacent markets
Counties per year « Established new payor / provider relationships to enter new markets

"

35% « Strategically build / acquire centers in key markets to complement our MSO and
Annual membership affiliate model
growth + Improved care outcomes promote strong patient retention and acquisition

+ Reduce MCR across markets, driving better care and carving out unnecessary waste
+ Continuously leverage growing tech platform to drive down medical costs

20%+ + Leverage across administrative and shared services drive improved operating
EBITDA margin expense margin
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Right Space Right Modal

P3 Health: Right Space, Right Team, Right Model

Right Space \J Right Team

» Lack of coordinated care driving = 200+ years of combined healthcare

unsustainable, high-costs experience

= Large, growing Medicare Advantage Proven ability to build and scale
TAM that is ripe for penetration valua-based care platferms

= Strong industry tailwinds ~SB30mm+ in revenue in ~4 years

Right Model

= Care model informs business
model

= Fully delegated

= Capital efficient compared to
industry standards

= Muitiple routes of market antry;
scalable at a larger level
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Proposed Transaction Overview

P3 Health Partners is preparing to go public through a SPAC Merger
with Foresight Acquisition Corp., which is expected to raise at least $200mm PIPE
to further support long-term growth

* FOREU’s IPO raised $316mm in February 2021, with its common stock trading on the NASDAQ
under symbol “FOREU"

* The transaction is expected to be funded through a combination of:
» FOREU's $316mm of cash in frust!
+ At least $200mm of committed PIPE financing




Pro Forma Capitalization and Ownership

Estimated Transaction Sources And Uses’ ($mm)

Sources (3mm)

Existing P3 equity rollover 31,811

SPAC cash in trust 316"
Private placement of common equity 209

Total sources £2.336

Uses (3mm)

Existing P3 equity rollover 31,81

Cash proceeds to selling shareholders 315
Cash to balance sheet from transaction 180

Est. transaction fees and expenses 30

Total uses

* TrANASCtaN SIpSnLes &e A7 SStmats; ¢ Totel pro oM Shanss outstanding sssumses 181 1mm fom sxating P

ANkt 8 o Fooeagnt IRMSRSISHS, 20 B e haw PIPE saeston 8nd 8 Trm om
apedied, Exshutts cutitandieg puBlE wiiTRtS Bhd WA Pald By SPAC Spantar Bhd By B
bt I SONNICEGN W & WaTEN nchanoe oRe o B ]
Fedemptions. ¢ Mry b reck entent SPAG Cash in rust i recuced prioe 1o
Eedemptions. | An of LD EEQmrer o eaah 0 Eun Elanen ahest from
e o Ba'snss shaet of P g of 1

Basas Ay Mo o8 CoMpny Sgaty PESMY LRaN ERSE B Mulably SHUHTIARS by T Company 46 Far
dvaroe of sgreng of Dwledive Agreemenis (i beng undeniocd g mary be Bereled fo share:
B mascu e oFoets, Grecion and paces ta
o the Company) and Shall not excbed 150 o4
80, 8nd may b modd 6 Mes f Closing

s

$2,336

of e cutsianding equly rfenes
1 et gy BuBaste grior

Post-money Valuation At Close ($mm)?

PF transaction

lNustrative P3 share price

PF shares outstanding
Total PF equity value

[+ jdebtatclose
(-)cash atclose

Total PF enterprise value
2022E revenue

2023E revenue

PF 202Z2E EV/revenue
PF 2023E EV /revenue

lNustrative Post Transaction Ownership?

PIPE gharohoiiens Fongtpht pansa
i k

PRy

Fownghi
wanehoidens
1%
Existiesy P3
shaetekson
5%
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Summary Risk Factors

Ky Risks Relating to P2 Health Group Holdings, LLC {“P2 Health™) and Foresight Acquisition Comp. {“Foresight™)

Certain faciors may have @ matenal adverse effect on our business. inancial conditon, and resuls of operations. The summary risks and uncertainties described beiow ane nof the: only ones we face. Acsdlional risics and Lncernainties
that we are unaware of, or that we curmently belewe are . mary also that adversely affect cur business. The kst below has been prepared sobely for the

CHRTIN in CONNGCTCN wilh 1 HOposa o {1 B ) brtavispn 3 Hoslth and Foresight Acquisiton Comp., aspwalwmmmmmcwmrmmmwwmamw
PRRCEman] Ivesions in such offering, and nol for ary oiher purpese. Accordingly, the §s! below (s qualified in its entinely by (istiosLres coNtBined in cocumaents Slec of furmished in the futune Dy Foresighl 'with the LLS. Securies. and
Exchangs COMMISSon, including M documents 10 b Mad of fuimeshesd iy Sonnection with he Business Combinalion. T risks praseatad in such Bings may dMer sigrifcantly 1om and be more Sxlensve Man NOse présanied Bk,

= W have & Nistony of net ICsses. We expect 1o continug 10 incus 05565 Tor the loreseesbia ulune 8nd 'Wwe May NEver BCIEve of Maintain profitabity.
= O limied oparatng hisiony makes i SMcull 10 valisats oo Tuture pIoSpBcts and i Nisks and challanges wi May Monter,

= Foligwing of the Business placemaent offerng, we will need 10 rase Additional cApal 1o fund ocur eisling CEeMENons, deveiop and COMMETTCake Mew SErices and expand our oReTatons.
= Tha COVID-19 pandamic has impacted, and May conbrui 10 iMpact, cur operations and may matorally and advwersaly alect our bisiness and financial resulls,

W' Ty on our managesment eam and key employees and our business, financial condition, cash fiows and nesults of aperations could be harmed € we ane unabie to retain qualified perscrnel.

* O proswSh cepands in part on our abiity $o identify and develop successiul new gaagraphios, physician pariners, payors and patients, M we ane nol abis to AL L grosath . thare may b
actverss ellect on our Business, inancial condition. cash Nows and Msuls of operations.

= M gronsth in She nasm b of PALENLS And phiSiCian PAMNETS on our PIAGIT SECTEASES, OF the NUMBE! Of PrOJUCES O SERACES that 'we are atie 1o rners due 1o legal,
DUSINESES GOWROPMENIS, CUr BLSINGsS, financial Conciion and results of cperations will be harmed.

Lingtas Ml GF DU BGIIMaNIE with haalh plans, wa BSSUMO S0Mae of 5 of tha nisk that the S0 Of provicing Senaces will ExCond Dur CompanEalion, AWMWWW“WW'!WWWWMMM
Faported] Medical spansa could Acharsaly AMect our SUILS of OPAaNons BNnd MSLIL in Fotuced evenuas andi NCEase] AXpInses and Ihenson Isses thal are Fighar y Fapor in income.

= Hihe sstimales and assumptons Wi wse ko projecl the size, revenue or medcal sxpenss amaunts ane inaccurate, our kilure growth praspects may be impached and we may genanaie addtional lesses o fal o afain financial
partamance taegets.

= We primanily depend on rembursements by thind-party payers, as well as payments by individuals, which could lead to delays and in the Timing al . including any changes of reductions in
Madicare reEmbursement rates of nies,

O of P2 Hoalih's suisiing equity holders has asseried il has & coniraciual aption ko purchase addional equity P3 Healih aih the propased with Foresight. If applicatle. it would resull in 8 525
milion capital inNow 10 the P3 Haalih and shifl he rilalive agully Cwnedship of the existing PF Health fwneds, P3 Healin 4085 il 807 Mal such conmctual aption apples 10 this nEacton 85 stuctured, and thal spacsed

apply. F3 SinaChune Such Nat i o 1 OpBon, if il ApEled, would nol resul in dRMOnN 16 Existing iNwes|ors n FOmSIght of iNvestoes in he private placement.
Howenver, mmammhemmmmmﬂmmm&:mmmmwwmhemmmu%m

Charsyes in the payer mix of patients i ot o a8 8 fesudt of ictat plares eould Sdvarssly Slfac oUr HvenUes snd results of opartons.

= The impact on us of recent healthcare legisiation and othar changes in he i ] L s curmentty unkncwn, but may adversaly affect our business, financial condition and nesults of cperab



Summary Risk Factors (Cont’d)

The healthcars industry is inbensely reguiated af te federal, stale and local levels, including reguiations reganding Cur agreemants oF amangemaents with any physician squity holder of our practices, and govemment authontes may
Gelenmine that we Tail 10 COMly wilh APPRCALIE WS Of MGUIATONS and take ACHINS AQAIST US, N AGARCN, LIWS FeGUIANNG 1Ne COFPOTALe PrACcE of MeckCin COud MSINCE S MANNET in WHICH W AN PRMMIteG 1 CoNdLCt our
business. and the Tailkure fo comply with such laws: could subiect us fo penalties o requine @ restruciuning of our business.

Ty HETINALGN OF ROA-FEral of T Medicang Advaniage conlracts batween Canbers for Medican and Medicaid Serices (CMS) and the haalth plars with which wi contract, of thee Semination of nonnsrsal of our contracts sith
hose plans, could Nave & Materisl Sdverss effect 0N OUr NEVENUE SNd our CPEMSTons,

W BN Sapendent on pryEican parnds and olher providers 10 aflecthily manage e quality ard cost of cane and parionm cbiigations unde payor contracts.
Reduchions in Te qually ratings of e healh plans we serve coukd have a matenal advirse efiect on cur business, results of operations, financial condbion and cash fiows.

wath affiliated PhSICiansg and Qroup praciices thal we do nol controd 1o provide bealicane Serdons, and our business could be harmed if & matenal numbaer of Nase reatonshiss wire dsmupled of
meswwwwmmmmwww katslites o reputationsl harm,

O Bligingss. if LONCanyated in Conan Joograghis ragong., which Makes us SeNsKvE 10 egulalory, Bconomic, svircrmantal and compatithe CONEIINS in INGED Ngons,

PG on our 1 systems, and any iaflure of these Systems could hanm our business.
Sesurity breaches, loss of datn and oiher dsnplans could compe sansitve " P 10 CAUr ERISInESS OF pravent us from critical Pt us 16 lability, which could sdvarsaly Mg our
Dusiniess And our PepURaTIon.
Iummumwmwsmmwmmmwwwwwn-rn'nwwnlﬂw propaty pr nal broad, cur compatitors coukd deveiop and
commeriakee lRChngiogy and Serices Smiar of Kenbcal 1o ours, and our BBty 1o may be impaired.

i i unabia b protect the confidentality of our vace seorsts. .o value of Bur lachnology could be matarialy adversaly Alfected And cur Dusiness could b Ranmaed.

While we have 1aken steps 10 protect our inelectual property. 'we may be invoived <o & third pary's intelieciual property of in lgation enfancing our intelieciual propaey, which could be
e consuming and cosly and may adversely aect our business, financial condition, rasuﬂsofopetahmsardm




Summary Risk Factors (Cont’d)

Risks Related to the and the Private

Except as ofersise noted beiow, neferences 1o “we” and “our” below refer to Foresight

Dinsctoes of Foresight have potential conflcts of that aur wote in fwvor of approval of the Business Gombination.

Foresight's initial stockhoicers, officers and direciors have agnesd 10 vote in faver of the Business Gombination, regardiess of how aur public stockhokders woa,

Foresight's sponsers, dinsctors, oéicers, nvisors, and ther afliates may enter info certain iransactions, including purchasing shares or warrants from public stockhoiders, which may influsnce a vole on the Business Comibination
and neduce the pubiic “Bioat” of our secunties.

Subsequent 1o he consummation of the Business Combination, we mary b requined 1 take Write.downs or wiits.offs, restricturing and impairment o other charges that could have 3 significant negatve efiect on our financial
Condition, resuts of aperations and the price of 0ur SECUrties, Which Could CIUSE YO 10 lose SOME of all of your iTestment.

W mary invest or spend { the Business C 1 aand private placement in wiys with which the imvesions miy not agree of in ways which may nol vield a retum,

Each of Foresight and P3 Health have incumed and will inour substantial oosts in connection wah the Business Combination, privale placement and relaied Farsactons, sudh as legal, accounting, consulting, and finandal advisary
fees, which vl be pakd cul of the proceeds of the Business C: and the private

These can be no assurance that Se commen stodk with the Bu wation will be approved for sting on Nasdac folowing the ciosing, or that we will be abile 1o comply with the continued listing standards
of Nasdag,

The abiity of Foresight's pubiic Wi resspect 10 kwpe number of shares could deplels FOesight's st accoun! prior 1o the Business Combination and thereby ciminish the amount of
working capital of the combined company.

Uncertainty about the effect of the Business Combination may atfect pur akility and the abiiy of P2 Health 1 retain key " structures and may malerialy impact e management, syntegy. and

results of ur operation a5 A combined company.
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P3 Excelerate — Provider Interface

+ Helps improve provider performance, quality
and alignment to payment incentives

« Seeks to drive revenue through coding and
chart review

« Provider of ADT alerting

HEDIS/STAR Improvement

HCC Recapture

Drug Opportunities




P3 Excelerate — Back Office Suite
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P3 Velocity

Business Intelligence Al & ML
(u]
??8& Risk Stratification IEEI
= 0

Utilization

—_—

Admit Prediction (® 2

Disease Progression

Suspect Generation
Pharmacy

Finance (:{;}
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P3 Care Connect — Utilization Management

Seeks to Improve Efficiency And Auditability Of Existing Business Workflows

Provider Notifications

Fax Authorization
Request Submission T

mcg

Fau transcription, Letter Generation

auto approval and i
reviaw of medical And Fulfillment
[V" necassity
_ ,o

Electronic Authorization

Request Submission Reporting And

Audit Compliance




P3 Care Connect — Care Management / Disease Management

Seeks to Democratize risk management
Program Management - = - enabling proactive identification and targeting
—— of specific populat

Cohort Builder
Care Plan Builder

Assessment Builder
Seeks to standardize and optimize care
delivery using evidence-based best

Self-Service Reporting practices
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P3 N-Gage

Bi-directional in-app communication between care manager and
member using application, facilitated through integration within
Care Connect Clinical

Message center (email-like capability between member and

CM)

Two way video

Tap to dial (call Care Manager using device phone)
Presents member a summary of:

Admissions and discharges

Biometric data

Care plans

Ability to connect remote monitoring device. Data accessible to
member and care manager

Ability for member to take assessment within application

Initial Populations that we are partnering with: Diabetes, CKD and
CHF

-~
g
L4

£ Health Records

BOMETRCE DACNTEN  MEDCATIONS
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Clinical, Fitness, Wellness and Nutritional
Devices, Wearables, Applications and Equipment
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Glossary of Terms

m Shared savings (lives) — A payment strategy that offers incentives for providers to reduce health care spending for a defined patient population by offering them a
percentage of net savings realized as a result of their efforts

u Full-risk {lives) — A strategy that holds provider organizations fully accountable for the health outcomes of their patients; practices are paid a fee for each patient
and then cover all the costs of caring for that patient

B Value-based care (“VBC") - A healthcare delivery model in which providers, including hospitals and physicians, are paid based on patient health outcomes



Disclaimer

CONFIDENTIALITY AND BASIS OF PRESENTATION

The inthis The disiriesion of this byan 1y Ciiver person is unauthorized. Ary phoiocopying. disclosure, reproduction or alteration of the conlents of Sis
mwwrmmdamﬂﬂnmmwmﬂﬂnmmmrmammwdmmwkmmmwhm  shall not use this
nuwummmmuwmwwmmmummemwuvw:nmummmum-mummumwn
ts possession prompty following request for the: returm o ies. By accepting jent is deemed o agree
pUrpases only and has been prepased ta valualion with rmspect 1o & polersal business combinatcn (S “proposed business combination’) betwoen P3
mwmmm md{mmnﬂmnmnun - o i o Ta the fulest law, i wil P3, Foresigh
arry of theif respectie alfikbes, mm&.mmmcwmwahmum,mmﬂwummuwo(prdﬂmnmumum
presentaion, its contents, Ii.nniuhni refance on e information contained within i, or cn opinkons communicated in relation Sherelo of ctherwise arising in connection therewith, indusiry and market data used in this presentation have been
ity ity . None of P3 o Formsght has i obtsined from ausare you of the dati's sccuracy of compileleness. Thie data is subject to change. In
addiion, this does ot mm-dmmmmmnmhnm-umu?:«m cipients of fhis thedr own
munmdummmum and ehould make such other necessary.
FORWARD-LOD®ING STATEMENTS
Ay investmend in of purchase of any securities of P3 o Foresight is speculative and invalves & b risk and inty. This includes Farward-oaking gt ing of the pravisiona.af the
United States Private Secunties Litgaton Redorm Act of 1995 the use of alemate,” "pian, " PEO{RCn” Torecast,” inkend,” “will” "expect” "anticipate,” ke, "seak,” Maget” of other
mwmtmammmocMn(mmm of b These forward-iocki include, but are not limited to, stalements reganding estimates and forecasts of financial and
peefnimanch matics, of market shan, A favi »mmwmm.mmuuemmmmw # sirabegy And
mmummmdhmmmmmm Th varous Z whether or not identified in this and on the of P3's and
W& e Tt Fearw el mmr«mmmmnmmmwwnwmmnmnwwmmnam
apn of fact o Achusl events b predict and Many actusi are beyond ol P
-.dﬁ:mmmmmnmwamwmmmmmmwmmmmmmmnmmnmummﬂm
successTully of imely Consummate the pr it thir condiions ity required eguilary approvits ane not cEAEnGd, ane
m«mmwmmmmm&m* < the: Jnummdm"mmwmmuwmummmuwummrmm
realin the anticipated benefits of the proposed business combination: fisks related 1o the elfects and uncertainties created by the sngoing COVID-19 pandermic. risks relating 1o the & pect 1
P risks retated b the rolout of P3's business and the timing of P inchrding the insbdity of P3 and 1o nler future:
ghobal, regional o local econanic and markel conditions: i wffects and of lirnws s regrulations. P3's abilty 1o manage Tuture growth; PXs abilty o develop new produdcts and sclutions, Being fem 1o markel i 8 imely
manies, And make snhancements (n s Ao e sects of competiion on Ps fulure usiness; the amount of redempson requests. made by Forsaight s publc siockholders; the abiley of Foresight or S combinad company o issue squity of

linie the propossd business combination o in the futune; the cutcome of any polential gation, government and regulatony proceedings. investigations and inquiries; and those factors discussed in Foresight's
ww«um1wwwwmm3| 2020 &nd R with the SEC an Apil 8, 2021 {the “Anssasd Repor ki i hoading “Risk FRchors.” and ot documants of Fanisight Bled, o 1o bae Rk, with the SEC. My of thasi
risks materislize of GUF ASELMPYCNS MOV INCOTECI, .nmnlmmmmmmmmwmmmmﬂmn—yumm:mmmmnmmmmsww

P2 currently balied a0d immaleial That sould ol caiss Btal rsults 1o SlTar o those cenlaingd in ha Rrward-laoking dRakensnts, In adSlion, kewand-loaking et iceed, Pl of 100casth of huure
ewvents and views as of the date of this presentation. mepammmﬂmmmmmwsmwnmhm However, while Foresight and P2 may elect b update these
Sarward-looking staterents al some poinl in the Rature, Foresight and P i shoukd rot be Focesight's and P¥'s sssessments s of any dale

"o the date of this ps ngly. undue reliance shoukd net




Disclaimer

WSE OF PROJECTICNS AND DESCRIPTION OF KEY CONTRACTS AND PARTNERSHIPS

espect o P13, Iy .mmmmsalmwmwmmmmnuamm information constutes fonvard-looking
mwnhmnmmwmwmhmm ity beting indicathne of futre results. The. such projecied financial infoemation are inherently uncertain and are subject
Stabements”

h-mwuwﬂmw econeimic, other risks and L act mumnwuy e fiancinl Sew “Forward-Looking
abave. A its ¥ the results ﬂwum«w i this and the inclusion of e i

ha parss i sasch prometions will b achisved Naithar st of Foresght e the indeperseet austens of P3, audited, roviewed, m.ammuwmnmwwhm
fowr the: purpose of their this and oy, of [provided anty other form of assuranoe with respect thereto for the purpose of this presentation.

. i s of i busTeiy ips of P3. These ank based on the P with such and the latest gvailable informaticn and estimates a3 of the date
of this presentation. in sach case, such are subject o execution of definfive nol been as of the date of this and, as a resull,
ey business pacinenships of P3, nemain subject i change
FINAMCIAL INFORMATION, NOMN. GAAP FINANCIAL MEASURES.

Thee Sinancial information and data contsined in this presentation is unaudited and does rot sach i and o in, may be adpsted in o may be presenied differently in, any procy
statemant, statement, or b fled by SEC. Some of the financial mumwemwmmmmnmm
rally acoepied i aﬂ-nﬂut‘G.MP’J EﬂTMnMﬂdemmlmmmMMWMMMWFWMPSMMWM
of Ainancisl results provide usetul egarding financisl and Telntng b P3 b thal the Use of Suess non-GUAP:
Mumummmmhmmmmnmmmmmmmmmmm i ‘-'“‘omml'rlur bes. many of whick financial
mw-mmmwmmwwn Fnaneial [ With GAAR. The princpal imitation of s non-GAAP financial raasunes is ihat
mnMmemmnnummmummmnmlnmlmmmmmﬂmmnmnfwwmmm
wwmmmamnmmm . P3anol o its proecied EBITDA, EBITDA Margin and oltwr mewics for full years 2021-2025 ta the most dirsstly
measune wilh G Because P23 is unable 12 provide Ihis reconcibilion winca urvsasonabie e dus 1o The uncertainty and inherent Micuity of peedicting e occurence. Te Brancial impact, and e periods
inm'mu may be For the ors, P i unable fo address e probable s of the unanailabie i which o Ature results.

ADDITICHAL BNFORMATION ABOUT THE PROPOSED BUSINESS COMBINATION AND WHERE TO FIND IT

Thee peoposed butiness combinasion will be submined 1o stockhoiders of Foresght for ther conmideration. memmmnmamwm1m-mwsmmrmmmmm & Forasght' i
mw-mumvhmwwww:mnmmm in‘the ¥ After T clo i s baren fibed,
Foresight wil mail the defindive Praxy of the record o i m«mmﬂnmm jon. Foresight's andd cther are

i Bvilnis, th B & mrpsulmlwwmmwwm e ¥ e T it Spacinl i L]
Pl b approve, among other things, the proposed business combination, will info b rmmmmmwmlnmmmmmmmn
copy of the preliminary of definilive Pioxy Sieinedl, ance avadabie, o5 wel as other SEC regandng the SEC by Foiesight, wifoul chaige. 81 the SEC's
weebisite kocabed Bt w860 gov of by ditecting a request i Galeway Investor Relations, (S49) 574-3860, FORE Moatewnrcom

INVESTMENT IN ANY SECURITIES DESCRIBED HEREIN HAS NOT BEEN APPROVED OR DISAPPROVED BY THE SEC OR ANY OTHER REGULATORY AUTHORITY NOR HAS ANY AUTHORITY PASSED UPON OR ENDORSED THE
MERITS OF THE OFFERING OR THE ACCURACY OR ADECQUACY OF THE INFORMATION C ED HEREIN ANY F TION TO THE GONTRARY 5 & CRIMINAL OFFENSE.




Disclaimer

PARTICIPANTS IN THE SOLICITATION

Forasight.3-and oortain of ok respocivn diackors, execihe oficers and ciher membars of management and emplayees may. under SEC ruies, be dosmed 10 be paricipants in of prouies from
connection with the proposed business comibination. Information regarding the persons wha may, under SEC rules, be desmed parti the f Foresigh nmﬁmmﬂahnwwchnenmmmhe
et forh it Proscy SAatemen whian A i Tlad it e SEC. You can fid eore infoemetion soced Foreslghts dimector aed exscuiive offcsry n Foresight's Assl Report. Adtionsl
and 2 weir direct and [ the Proxy Statement when it , potentisl tors and other intenested pensons rmmdnﬁun&mlemlumﬂmmnm
annilai bafore raking any voling of imestment decsions. Yiu may oblain S copies of these docurmmnts fom e sources rdicated s,

MO OFFER OR SOLICITATION

This praseniation G not consitite an offer 1 sell of the o an aifer (o by s o o of Ay voke or APRIcVl, nor Shill 1hone bk Bry ik of SECUINES in BNy jurisdiction in which such offer, Sokeilation of sale would
b ur priot o reg the sacurities laws of any such jurisdiction.
TRADEMARKE

Thiz presentation contains trademarke, service marks, trade names and copyrights of PO, Foresight and other companies, which ane the property of their respective owners.
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